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the international real estate Handbook presents gen-
eral information on the most important questions con-
cerning the acquisition, ownership and sale of private
real  estate. It is designed as a guide and reference for
lawyers, tax consultants, asset managers, private-client
advisors in banks and family offices as well as other ad-
visors dealing with the acquisition, ownership and sale of
privately used real estate in an international context. It is,
of course, also addressed to private individuals who wish
to acquire and own real estate abroad.

The focus on the select countries particularly relevant
to this sector and the use of concise and precise language
reflect its character as a handbook and reference source.
In particular, the authors have endeavored to express the
terms and concepts involved as transparently as possible
in order to make them easily accessible to those without
a legal background. Footnotes are dispensed with for the
sake of clarity.

The book is divided into a general section and indi -
vidual country sections. The general section covers all the
criteria which should generally be considered by anyone
wishing to acquire or own real estate. The individual coun-
try sections explain the details of acquisition, forms of

ownership, taxes and inheritance law up to residence and
domicile which are specific to that country. The book also
contains contact information, checklists and overview
 tables, making it an excellent reference source.

The book has a systematic structure, and the contents
of the various country sections have an identical layout,
so that the same matters in each country section can always
be found under the same titles or subtitles.

The comprehensive checklist in the general section
 offers a systematic approach to the most important points
to be considered when acquiring real estate. In addition,
each country section contains country-specific checklists,
which are designed to supplement the general checklist
and contain the most important points to be considered
when acquiring real estate in the respective country.

Overview tables are inserted at various points. They
make no claim to completeness and are designed to give
the user an overview of key sectors and to facilitate com-
parisons. A bibliography, i.e. a selection of more compre-
hensive and specialized publications, is included at the
end of each section. It is more or less extensive depending
on the country and the available literature. At the end of
the volume a comprehensive index of key words allows a
 systematic search for terms.

The International Real Estate Handbook with its 1,032
pages is available in print format from all major online
book retailers including amazon.com and Barnes & Noble
and also in e-book format from all major online eBook
retailers including amazon.com and iTunes.

ISBN (Paperback) 978-0-9927818-3-5
ISBN (Hardback) 978-3-9524052-6-0
ISBN (eBook) 978-0-9927818-4-2
Price US$128 / € 99 / £79

about Henley & Partners
Henley & Partners is the global leader in residence and
citizenship planning. Each year, hundreds of wealthy in-
dividuals, families and their advisors rely on their exper -
tise and experience in this area. The concept of residence
and citizenship planning was created by Henley & Part-
ners in the 1990s. As globalization has expanded, resi-
dence and citizenship have become topics of significant
 interest among the increasing number of internationally
mobile entrepreneurs and investors who work with Hen-
ley & Partners. The firm also runs a government advisory
practice and has been involved in strategic consulting and
the design, setup and operation of several of the world’s
most successful residence and citizenship programs
which have attracted more than US$ 4 billion in foreign
direct investments to date.

www.henleyglobal.com
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